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Disclaimer

NOT FOR DISTRIBUTION IN THE UNITED STATES

Confidentiality and disclosure of information: This presentation is given in conjunction with an oral presentation and should not be taken out of context. The information in this presentation is strictly confidential and is provided to you solely for your information and the presentation and the information
contained herein may not be copied or disclosed (in whole or in part) to any other person or for any other purpose without Limacorporate S.p.A.’s (the “Company” or “Lima”) prior written approval. For the avoidance of doubt, all amounts set out in this presentation are indicative and are subject to change
by reference to a number of factors and items. By accepting this presentation, you agree to be bound by all of the foregoing limitations.

No representation and no liability: This presentation is not research. The information contained in this presentation concerning Lima and its subsidiaries from time to time (together, the “Group”) and their respective affiliates has been supplied by the Group or has come from specific data or publicly
available sources and has not been independently verified. Information contained in this presentation is the property of the Company.

Neither the Company nor any member of the Group or any of their respective directors, officers, employees, affiliates, advisors or agents makes any representation or warranty, express or implied, that this presentation or the information contained herein or the assumptions on which they are based are
accurate, adequate, complete or up to date and they should not be relied upon as such. To the maximum extent permitted by law, neither the Company nor any member of the Group or any of their respective directors, officers, employees, affiliates, advisors or agents accepts any liability (including, without
limitation, for any direct, indirect or consequential loss or damage suffered by any person) arising as a result of any person's receipt of or reliance on or use of all or any part of this presentation and any liability, to the extent permitted by applicable law, is expressly disclaimed.

Any assumptions, views or opinions (including statements, projections, forecasts or other forward-looking statements) contained in this presentation represent the assumptions, views and opinions of the Company as of the date indicated and are subject to change without notice. The Company does not
undertake to update the information contained herein and/or any opinions expressed relating thereto after its presentation, even in the event that the information becomes materially inaccurate, except as otherwise required by applicable laws- Any information relating to past performance contained in this
presentation is no indication of future performance. Any projections, financial estimates, forecasts or other forward-looking information in this presentation are illustrative only and have been based on the estimates and assumptions described in this presentation in relation to them which may or may not
prove to be correct. Each recipient of this presentation should be aware that these projections do not constitute a forecast or prediction of actual results and there can be no assurance that the projected results will actually be realised or achieved. Actual results may depend on future events which are not in
the Group’s control and may be materially affected by unforeseen economic or other circumstances, so the difference from projected results may be material. Certain financial data included herein consists of “non-GAAP financial measures.” These non-GAAP financial measures may not be comparable to
similarly titled measures presented by other companies, nor should they be construed as an alternative to other financial measures determined in accordance with IFRS, the generally accepted accounting principles in Italy and other systems of generally accepted accounting principles. You are cautioned
not to place undue reliance on any non-GAAP financial measures and ratios included herein.

In furnishing this presentation, the Company does not undertake or agree to any obligation to provide the recipient with access to any additional information or to update this presentation or to collect any inaccuracies in, or omissions from, this presentation that may become apparent either during, or at any
time after this presentation.

This presentation and any further information made available to any recipient may not be retained, copied, reproduced, used, distributed, published or disclosed, in whole or in part, at any time without the prior written consent of the Company. This presentation does not purport to contain all of the
information that may be required to evaluate any investment in the Company or its securities and should not be relied upon to form the basis of, or be relied on in connection with, any investment decision whatsoever.

Indicative terms only; no recommendation: The sole purpose of this presentation is to provide background information to assist in obtaining a general understanding of the business of the Group and the outlook of the Group. This presentation contains only summary information and does not purport to
and is not intended to contain all of the information that may be required to evaluate, and should not be relied upon in connection with, any potential transaction. This presentation should not be regarded by the recipient as a substitute for the exercise of its own judgment and the recipient is expected to rely
on its own due diligence if it wishes to proceed further. It is not intended to be (and should not be used as) the sole basis of any credit analysis or other evaluation, and it should not be considered as a recommendation by any person for you to participate in any potential transaction. This presentation only
speaks as at the date hereof and neither the Company, nor any member of the Group nor any of their respective directors, officers, employees, affiliates, advisors or agents undertakes, or expects, to update, correct or otherwise revise this presentation at any time but should it do so, there is no obligation
to provide any recipient of this presentation with access to any such additional information. Any proposed terms in this presentation are indicative only and remain subject to contract.

No advice: Neither the Company nor any member of the Group nor any of their respective directors, officers, employees, advisors or agents is providing (nor should any statement herein be construed as providing) any legal, accounting, tax or other advice and you are strongly advised to consult your own
independent advisers on any legal, tax, accounting or other issues relating to these materials.

Rounding: Due to rounding, numbers presented throughout this presentation may not add up precisely to the totals provided and percentages may not precisely reflect the absolute figures.

No offer: This presentation is not intended to create any contract, representation, warranty, undertaking, express or implied or other legal relations and is not an offer of, a solicitation of an offer to buy, an invitation to subscribe for or commitment with respect to any loans, securities or other financing and
creates no obligation or liability on any person to underwrite, arrange, sell, buy, participate in or syndicate any loans, securities or other financing. This presentation does not constitute an offering memorandum, in whole or in part.

Price sensitive information: Some or all of the information in this presentation is or may be price-sensitive information and the use of such information may be regulated or prohibited by applicable legislation including securities laws relating to insider dealing and market abuse (including, but not limited
to, The Market Abuse Regulation (Regulation 596/2014)). Each recipient undertakes not to use any such information for any unlawful purpose.

Limit on distribution: The distribution of this presentation and the information contained herein in certain jurisdictions may be prohibited by law or regulation. Recipients of this presentation are required to observe such restrictions and neither the Initial Purchasers, nor the Company, nor any member of
the Group nor any of their respective directors, officers, employees, affiliates, advisors or agents accept any liability to any person in relation to the distribution of information in any jurisdiction. The information contained in this presentation is not for publication, release or distribution. This presentation is not
an offer for securities for sale in the United States or under any other applicable legislation. Notes may not be offered or sold in the United States absent registration or an exemption from registration under the Securities Act of 1933, as amended, or in any other jurisdiction absent compliance with the
securities laws of such jurisdiction. Any public offering of securities to be made in the United States or elsewhere would be made by means of a prospectus to be obtained from the issuer or selling security holder and that would contain detailed information about the Group, as well as financial statements.
There is no intention to conduct a public offering of the securities in the United States or to register the offering with the United States Securities and Exchange Commission.
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Emmanuel Bonhomme
CEO – Former President of 

EMEA

Luigi Ferrari
Senior Advisor - Former CEO

Michele Marin
CFO since Mar-2018
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Today’s Presenters

Organization up-date Luigi Ferrari, after almost 10 years, stepped down from the role of CEO on April 11th 2022, to pursue new opportunities.
He will remain as Senior Advisor to assist the transition to new leadership and will also retain an equity stake in the company.
Emmanuel Bonhomme, former President EMEA, will act as interim CEO, while a selection process to appoint a new CEO started.  
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Strong EBITDA margin 29.6% in FY 2021 on the back of continuous sales recovery and cost saving measures having 
a beneficial effect on profitability. Highest level of EBITDA ever achieved (€63MM or +22.2% vs. FY 2020). 

Key strategic initiatives advanced throughout 2021, incl. New Product Introductions and Controlled Releases 
(particularly leveraging proprietary 3D printed technology). After the official opening of the ProMade PoC in NYC, the 
company is ready to start official production of the first implants in Q1 2022. The IDE for SMR stemless reverse is 
continuing to progress through the opening of further sites and patient enrollment.

Recovery to pre-Covid-19 levels with H2 revenue in line with H2 2019 at constant FX.

Positive top-line performance with FY 2021 revenue +10.3% vs. prior year at constant FX (+9.7% at actual FX), as 
restrictions were further eased thanks to accelerating vaccination campaign efforts. Excluding OEM sales growth at +12.7% 
at constant FX vs FY 2020

Investments for growth (incl. R&D, salesforce expansion and new instrument sets deployment) to capitalize on the ongoing 
post-Covid-19 market rebound and drive share gains amidst pandemic recovery.

Key FY 2021 Highlights
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• Lima continues to invest in growth capex in order to support the business for the ongoing post-Covid-19 rebound.

• Capex for tangible and intangible assets in FY 2021 decreased to €37.1MM from €47.1MM in FY 2020, to support the medium-term plan of increased 
production capacity and Smart SPACE investments. 

• NWC absorption of €5.5MM due to higher receivables linked to the sales rebound, along with increased stock in order to capture market share during post 
pandemic business rebound.

• Gross margin at 74.0% of revenue in FY 2021, +9.2%. vs. FY 2020, as a result of country and product mix, price reduction and FX effects.

• Adj. EBITDA margin increased to 29.6% in FY 2021 vs. 26.6% in prior year and vs. 25.8% in FY 2019 on the back of successful cost saving measures 
that began in 2020. In absolute terms, Adj. EBITDA +22.2% above FY 2020 reaching record €63MM, the highest result ever for Lima.

FY 2021 
Profitability

Capex and 
Free Cash 

Flow

Liquidity 
and Net Debt

FY 2021 
Revenue

• LimaCorporate serves a very resilient market with attractive growth opportunities, where fundamentals have remained unchanged even during the Covid-
19 pandemic; significant backlog is still in place due to postponed/cancelled procedures resulting from lockdowns and restrictions across the world.

• Continued focus on new customer conversion, sales force expansion and new instrument sets deployment in order to capitalize on the opportunity for 
market share gains once the pandemic has subsided.

• Despite Q1 2021 was significantly impacted by Covid-19, top-line recovery has continued in the second half of the year due to accelerating vaccination 
campaign efforts and resulted in FY 2021 revenue of +10.3% YoY at constant FX (+9.7% at actual FX), with H2 2021 sales back to pre-covid levels.

• Western Europe revenue leads growth with +26.6% vs Q4 2020 and +7.2% vs. Q4 2019 (at constant FX)

• Excluding OEM sales growth at +12.7% at constant FX vs FY 2020.

• Strong liquidity position to support continued investments in key strategic focus areas and capitalize on the ongoing post-Covid-19 rebound.

• Consolidated IFRS net debt as of 31 December 2021 equal to €323.6MM (net of capitalized debt issuance costs), corresponding to 5.1x net debt / LTM 
Adj. EBITDA ratio, down from 6.2x in December 2020; adjusted net debt (not considering TechMah outstanding payments) equal to €310.2MM.

4

FY 2021 Performance
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Recent updates

New Product Registration

1

New Product Launches & 
Controlled Releases

2

Strategic Events

3

Surgeons entrust our 
technology

4

25 PRODUCTS
APPROVED & 

REGISTERED IN 2021

3 USA, 1 Canada, 6 Europe, 2 Brazil, 1 
Argentina, 1 Arabia, 1 Australia,  4 New 

Zealand, 3 Japan,  2 South Korea

• MDR Adjustment Completed

• Class III MDR Certificate in 
Italy

• Strong relationships with 
notifying authority bodies

7 NEW PRODUCT 
LAUNCHES

SMR TT AUGMENTED 360 MB (USA, Europe, 
New Zealand); Physica LMC Liners (Europe); 
SMR Lateralized Connectors (South Korea); 

Physica Vit E Liners (USA); Physica Vit E KR 
Liner and Patella (Japan); 

DELTA Multihole TT & Jumbo Cups (Japan)

5 CONTROLLED 
RELEASES

Physica TT Tibia (USA, Europe); TEMA 
Elbow (Europe); SMR 14 Reverse 

Humeral Body (USA, Europe); Smart 
SPACE Planner (USA); AMF TT CONES 

(USA, Europe)

ProMade PoC Center
Grand Opening

TechMah Medical
Full acquisition

1st surgeries

1st Knee 
Articlular

Surface line 
extention

TT Tibial Plate

>100 AMF TT Cones implanted
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142,5

222,8
194,0 212,8

2014 2019 2020 2021

RevenueRevenue

Adj. EBITDA (1)Adj. EBITDA (1)Gross Profit (1)Gross Profit (1)

€MM

€MM €MM

YoY growth of 
10.3% at 

constant FX

107,2

166,8
144,1 157,5

2014 2019 2020 2021

75.2% 74.8% 74.3%

Margin (%)

38,9
57,4 51,6

63,0

2014 2019 2020 2021

26.6%25.8%27.3%

Margin (%)

Revenue:
• FY ‘21 revenue strong recovery at +10.3% YoY (constant FX); without OEM +12.7%
• Strong revenue growth in Q4 ‘21 in Western Europe (+26.6% vs. Q4 ‘20 and +7.2%

vs. Q4 ‘19 at constant FX).
• Sales recovery across all regions despite pandemic.

Gross Profit and Adj. EBITDA:
• FY ‘21 Gross Profit +9.2% vs. FY ‘20 mainly thanks to topline growth.
• Gross margin as a percentage of revenue -30 bps due to geographical / product mix,

price reduction, FX and other effects.
• Adj. EBITDA at €63MM, highest result ever achieved by Lima, or +22.2% vs FY

‘20 as a result of sales recovery and spending reductions following cost improvement
measures; Adj. EBITDA margin increased to 29.6% in FY ‘21 from 26.6% in FY ‘20
(or 25.8% in ’19).

1) Gross margin and Adj. EBITDA margin calculated based on revenue from sales and services
2) Prepared under IFRS 6

Overview of Key Financials
Industry-leading profitability confirmed in FY 2021 thanks to sales pick up and improvements in cost structure

(2) (2)(2)

29.6%74.0%

(2)
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2,6
13,2 5,2 0,2

2,5

FY 2020 Americas Europe
(ex. Italy)

Italy APAC Rest of the
World

FY2021

Revenue +€18.8MM (or +9.7%) to €212.8MM FY 2021 from €194.0MM FY 2020 resulting from strong momentum pick up post-pandemic.

Western Europe sales rebound started in H1 2021 and continued in H2 2021; positive signs of recovery in most countries.

• Strong Q4 profitability despite Covid-19 extraordinary measures no longer in place (i.e. shock absorbers-furlow) and back to normal business level in terms of events / training.

• FY 2021 sales growing in all product segments vs. LY; Extremities segment continues to lead sales growth.

Revenue Bridge by CountryRevenue Bridge by Country Revenue Bridge by ProductRevenue Bridge by Product

CommentaryCommentary

Italy Europe APAC Americas ROW

8,9 5,9 2,5 0,8 0,7

FY 2020 Extremities Knee Hip Fixation and
Others

ProMade FY 2021

€MM €MM

Extremities Knee Hip Fixation and Other ProMade

FY 2021 sales strong momentum pick-up post pandemic 

7

Deep Dive – Product and Geographic Mix
Lima showing full sales performance rebound as the Covid-19 impact decreases

19%

20%

37%

19%

194.0
5% 19%

18%

40%

20%

212.8

3% 4%

39%

38%

194.0

17%

4%
2%

37%

18%

39%

212.8

4%
2%
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• Revenue increased by 9.7% (at constant FX +10.3%); Gross profit up by +9.2%, with

gross margin at 74.0% of revenue, impacted by geographical / product mix, price

reduction, FX and other effects.

• Stronger increase in Adj. EBITDA (+22.2% YoY) and improved Adj. EBITDA margin

to 29.6% on the back of one-off and recurring cost savings measures during 2021.

• EBITDA includes positive impact related to IFRS 16 (leases) application: €4.5MM in

2021 and €4.2MM in 2020.

• EBITDA Adjustments:

‒ In 2021: €1.2MM non-recurring severance costs, €11.4MM non-recurring

consultancies, services and set-up costs, €0.2MM non-recurring COVID-19 direct

related costs, €0.3MM one-off litigation and termination charges, €0.6MM other

miscellaneous items and €0.6MM accrual for provisions and write-downs of assets.

‒ In 2020: €0.9MM non-recurring severance costs, €5.4MM non-recurring

consultancies, services and set-up costs, €0.3MM non-recurring COVID-19 direct

related costs, €1.9MM accruals for non-recurring personnel costs, €0.8MM one-off

litigation and termination charges, €0.7MM other miscellaneous items and €0.8MM

net accrual for provisions and write-down of assets

(€MM) 2020 2021 Var. % 

Revenue 194.0 212.8 9.7%

Cost of Goods Sold 49.9 55.3 10.8%

Gross Profit 144.1 157.5 9.2%

Gross Margin % 74.3% 74.0%

EBITDA 40.8 48.7 19.5%

EBITDA Margin 21.0% 22.9%

Adjustments 10.8 14.3

Adj. EBITDA 51.6 63.0 22.2%

Adj. EBITDA Margin 26.6% 29.6%

8

Selected P&L Items
Lima sales performance and decisive cost measures have contributed to strong EBITDA growth and resulted in lasting benefits to profitability

2

2

3

3

1

1
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• Instrument sets capex decreased to €15.1MM in (equal to 7.1% of revenue),
following decision to focus deployment only in strategic markets to support the
sales rebound.

• Stable spending in intangible assets and Smart SPACE digital platform investments.

• Lower PP&E capex compared to 2020 (affected by expansion investments in White
Room), with €4.8MM aimed at completing expansion efforts for increased
production capacity, while €3.0MM net increase is related to new lease contracts of
assets under RoU for IFRS16 (€4.8MM in FY 2020).

• Maintenance vs. growth capex split remains at about 20/80, in line with previous
years, also driven by proactive management decision to continue investing to sustain
sales acceleration.

Capital Expenditure (€MM)Capital Expenditure (€MM) CommentaryCommentary

CommentaryCommentaryChange in Working Capital (€MM)Change in Working Capital (€MM)

(€MM) 2020 2021

Change in Trade Receivables (3.2) 3.8

Change in Trade Payables 1.9 (3.4)

Change in Inventories 9.9 3.3

Change in Other Receivables(1) (0.3) (0.2)

Change in Other Payables(1) (0.2) 2.0

Change in Working Capital 8.1 5.5

• Net working capital amounts to €113.2MM as of 31 December 2021, with an increase of
€5.5MM compared to 31 December 2020.

• Change in working capital was mainly due to increase in trade receivables, in line with
higher sales and increased inventories for €3.3MM to support sales rebound post
pandemic.

• Lower other payables are mainly related to one-off effect of payments in 2021 of
liabilities related to 2020 payroll accruals following pandemic cost saving measures.

1) “Other Payables” include (i) taxes payable (ex. income taxes payable), (ii) other payables, (iii) social security payables, (iv) payments on accounts and (v) accrued expenses and deferred income; “Other Receivables” include (i) tax 
receivables (ex. income tax receivables), (ii) other receivables and (iii) accrued income and prepaid expenses
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Capital Expenditure & Working Capital

3 3

1

1

2
2

Active decision to sustain investment in the business to capture sales acceleration

(€MM) 2020 2021

Smart SPACE 7.5 7.6

Intangibles 6.8 6.6

Instrument Sets 17.4 15.1

Property, Plant & Equipment 15.4 7.8

Total Capital Expenditure 47,1 37,1

% of Revenue 24.3% 17.4%

of wich Maintenance 9,4 7,4

% of Revenue 4,8% 3,5%

of wich Growth 37,7 29,7

% of Revenue 19,4% 13,9%
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• 68.3% conversion from operations (compared to 60.8% in

2020), driven by increase in trade receivables absorption

following sales increase and management’s decision to keep

higher stock during the pandemic to support sales

rebound.

• Continued investment in capital expenditures (particularly

instrument sets) following decision to sustain business

recovery, as well as to support strategic initiatives (e.g.,

Smart SPACE).

• Net decrease of financial debt driven by increased RCF draw

for €7.0MM, more than compensated by TechMah Medical

milestone payments as well as by other financial and IFRS16

debt reduction.

(€MM) 2020 2021

Adj. EBITDA 51.6 63.0

% of Revenue 26.6% 29.6%

Change in Net Working Capital (1) (8.1) (5.5)

Other Operating Cash Flow (2) (12.1) (14.5)

Cash Flow from Operations 31.4 43.0

% Conversion (3) 60.8% 68.3%

Net Capital Expenditure (4) (41.2) (32.3)

Free Cash Flow (9.8) 10.8 

Net Interest Paid (15.3) (11.8)

Change in Financial Debt 11.9 (3.7)

Capital injection 20.0 -

Net Change in Cash 6.8 (4.8)

1) “Net Working Capital” defined as (Trade Receivables + Inventories + Other Receivables) less (Trade Payables + Other Payables). See previous page for definition of “Other Receivables” and “Other Payables
2) Includes taxes, other miscellaneous receivables/payables and non recurring items
3) Conversion defined as metric / Adj. EBITDA
4) Net Capital Expenditure represents cash flow impact (delta vs. total capital expenditure presented in prior page mainly due to IFRS 16 and dismissal of assets)
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Summary Cash Flows
Proactive decision to sustain investment in the business to foster growth acceleration

1

2

1

2
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• Net debt from Consolidated Financial Statement(3) as of 31 December 2021 amounted to €323.6MM, compared to €322.3MM as of 31 December 2020.

• The ratio of net debt to Adj. EBITDA decreased from 6.2x to 5.1x, mainly as a consequence of the increased LTM Adj. EBITDA following recovery from Covid-19 related impact on
financials.

€MM 2020 2021
Cash and equivalents (26.3) (21.5)

Drawn Super Senior Revolving Facility 40.0 47.0

Senior Secured Floating Rate Notes(1) 272.4 272.6

Leasing debt as per IFRS16 10.0 7.9

TechMah outstanding milestones debt 21.3 13.4

Other(2) 4.9 4.2

Net Debt(3) 322.3 323.6

Undrawn New Super Senior Credit Facilities (€60MM) 20.0 13.0

Adj. EBITDA LTM 51.6 63.0

Net Debt / Adj. EBITDA 6.2x 5.1x

CommentaryCommentary

(1) Value of Floating Rate Notes is expressed at amortised cost (net of debt issuance costs) and includes accrued interests as of December 31, 2020, and as of December 31, 2021
(2) “Other” refers to local loans in Lima Japan, Lima France, Lima Austria, and Limacorporate and accrued interests on RCF, bank loans and overdrafts 
(3) “Net Debt” defined as sum of bonds, bank loans and overdrafts, leasing debts and outstanding liabilities for acquisitions (TechMah milestones) less cash and cash equivalents. Values from the Consolidated 

Financial Statement expressed at amortized cost
11

Net Debt & Liquidity
Lima in comfortable liquidity position to sustain future investments and growth initiatives



Confidential Information. For Internal Use Only. Do Not Distribute.

Strong R&D platform, track record of innovation and new product launches based on 
engineering heritage and surgeon collaboration

Present in stable and resilient markets with exposure to attractive and fast-growing segments of orthopedics 
underpinned by favorable fundamental long-term trends

ESG at the core of Lima’s strategy, with tangible initiatives across multiple dimensions (diversity & inclusion, 
support to communities over the Covid-19 emergency, renewable energy, etc.)

Innovative orthopedics portfolio with superior shoulder platform as well as hip and knee offering and 
revision portfolio 

Highly resilient financial profile, supported by Covid-driven backlog, with industry-leading 
profitability on the back of rigorous cost management and disciplined resources allocation

Driving digital transformation in orthopedics through the Smart SPACE platform covering the 
entire patient journey 

1
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2

5

3
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Lima’s Key Credit Highlights

Well-invested platform of scale with diversified exposure across geographies6




